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The Great Wealth Transfer: Strategies to 
Transfer ‘Superfluous’ Assets Without 

Taking an Estate Tax Hit  
 

 

First, let’s address the obvious question: What exactly are “superfluous” assets? While it might seem like an 
oxymoron, the answer is fairly straightforward. Superfluous assets are those assets that you do not need to 
supplement your lifestyle income needs.   

Common examples include a second or third home, highly appreciated investment property, artwork, and 
concentrated stock positions. Sure, they may be valuable. They may be appreciated. They may even be family 
heirlooms. But if they are not essential to maintaining your financial security, they may be candidates for  
transfer planning.  

The trick is determining which assets are truly superfluous. It can be more difficult than one might imagine  
deciding which assets are no longer wanted or are not needed for the income they produce, especially if they have  
sentimental value and multiple family members are involved in the decision making. Even when family aligns on  
what qualifies as a superfluous asset, there is often a reluctance to sell outright as doing so could trigger large  
capital gains tax consequences.   

Fortunately, there are strategies to avoid that fate. The bottom line is that gifting or transferring these assets during  
life (rather than holding them until death) can reduce estate tax exposure while keeping wealth within the family.  

Below are several strategies commonly used to do just that: 

Closely Held Business Interests  

Family LLCs, partnerships, and operating companies can be powerful candidates for efficient wealth transfer.  
While these types of closely held business interests are not typically considered superfluous, as they can have future 
appreciation potential, they are also usually not publicly traded (which means minority positions may qualify for 
valuation discounts, such as for lack of control or lack of marketability). Those discounts can reduce the taxable value 
of a gift and allow families to gradually gift minority interests over time, contribute interests to irrevocable trusts, or 
sell interests to trusts to shift future appreciation. Vehicles such as a Grantor Retained Annuity Trust (GRAT) can be 
particularly effective. With a GRAT, growth above the IRS “hurdle rate” passes to heirs with minimal gift tax cost. This 
strategy is often ideal when significant appreciation is expected.  

Marketable Securities  

Publicly traded stocks and investment portfolios are among the easiest assets to transfer because they are 
relatively simple to value. These assets are often well-suited for funding GRATs, funding multi-generational trusts, and 
leveraging the generation-skipping transfer (GST) tax exemption.  

For families holding concentrated stock positions, transferring shares to trusts can shift future appreciation outside 
the taxable estate while maintaining investment exposure within the family.  

Real Estate  

Real estate historically appreciates over long periods, and certain markets may experience significant short-term 
growth. That dynamic can result in real estate holdings having significant value, even if they are no longer needed to 
support income needs.   
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Qualified Personal Residence Trust (QPRT), such as for primary or vacation residences, can reduce the taxable 
value of real estate and allow the grantor to continue using the property for a set period, while ultimately transferring 
future appreciation outside the estate. This strategy works particularly well for families who intend to keep property in 
the family long-term.  

Charitable Planning  

Philanthropy can be one of the most tax-efficient ways to remove highly appreciated assets from an estate. This is 
particularly effective for assets with large, unrealized gains, such as highly appreciated stock, investment real estate, 
and business interests.  

With a Charitable Remainder Unitrust (CRUT), beneficiaries receive income during lifetime, with the remainder of 
the asset’s value going to charity. The end result is the removal of the asset from the taxable estate.  

For families seeking simplicity, charitable bequests at death also reduce estate tax exposure while supporting 
meaningful causes. When thoughtfully structured, philanthropic planning can align legacy goals with tax efficiency.  

Spousal Lifetime Access Trusts (SLATs)  

For families who are not ready to permanently part with transferred assets, a Spousal Lifetime Access Trust (SLAT) can 
be an attractive option. A SLAT allows one spouse to transfer assets to an irrevocable trust, which removes those 
assets from the estate while still providing indirect access through distributions to the other spouse. This strategy can 
preserve lifestyle flexibility while reducing estate tax exposure.  

However, care must be taken to avoid the “reciprocal trust doctrine,” which can invalidate tax benefits if two trusts are 
too similar. Proper structuring is essential, particularly in community property states where separate property 
planning requires careful coordination.  

Start with Security  

When it comes to transferring superfluous assets, the most important step is not choosing a strategy, it’s determining 
how much income your family truly needs to maintain your desired lifestyle and achieve long-term security. In most 
situations, the overarching goal is not simply tax reduction, but rather to preserve family harmony and protect and 
support future generations.  

With thoughtful planning, families can shift future appreciation out of taxable estates, maintain control where needed, 
and align wealth with long-term legacy goals. The earlier planning begins, the more options are available. Contact us to 

explore the right solution for your family. 
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ABOUT LNW 

LNW Advisors provides services to support exceptional families and individuals seeking to activate the full potential of their wealth. 

To help turn lifetime ambitions and multigenerational aspirations into reality, Laird Norton Wetherby (LNW) brings to each client a high level of 
care combined with deep expertise in wealth and legacy planning, investments, and trust and estate services. 

Offering both RIA (registered investment advisor) and trust services, LNW is committed to providing clients 
with unbiased, independent guidance and solutions. LNW has offices in Seattle, San Francisco, New York, Los 
Angeles and Philadelphia, as well as an affiliated trust company in South Dakota, empowering clients across 
the U.S. and around the world. 

LNW is owned by employees and majority owned by Laird Norton Company, one of the longest-sustained  

family enterprises in the United States. To learn more, please visit LNWAdvisors.com. 

DISCLOSURES 

LNW or LNW Advisors refers to Laird Norton Wetherby Trust Company, LLC, a State of Washington chartered trust company; LNW Trust 

Company of South Dakota, LLC, a state of South Dakota charted trust company; and an investment adviser registered with the Securities and 

Exchange Commission, Laird Norton Wetherby Wealth Management, LLC.  

This presentation includes candid statements and observations regarding investment strategies, individual investments, economic and market 
conditions; however, there is no guarantee that these  statements or forecasts will prove to be correct. These comments may also include the 
expression of opinions that are speculative in nature and should not be relied on as statements of fact. LNW Advisors views and opinions 

regarding the investment prospects of our portfolio holdings include “forward looking statements” which may or may not be accurate over the 
long term. While LNW believes there is a reasonable basis for the appraisals and there is confidence in our opinions, actual results may differ 
materially from that was anticipated. 

All investments involve a level of risk, and past performance is not a guarantee of future investment results. The value of investments and the 
income derived from them can go down as well as up. Future returns are not guaranteed, and a loss of principal may occur. All investment 
performance can be affected by general economic conditions and the extent and timing of investor participation in both the equity and fixed 
income markets. Asset allocation, due diligence, and diversification do not guarantee a profit or protect against a loss.   

This presentation is not intended as investment advice; LNW offers investment advice only on a personalized basis after understanding the 
client’s individual needs, objectives, and circumstances. The information presented herein does not constitute and should not be construed as 

legal advice or as an offer to buy or sell any investment product or service. Any accounting, business or tax advice contained in this 

presentation is not intended as a thorough, in-depth analysis of specific issues, nor a substitute for a formal opinion, nor is it sufficient to avoid 
tax-related penalties. Any opinions or investment planning solutions herein described may not be suitable for all investors nor apply to all 

situations. All opinions expressed are those of LNW and are current only as of the date appearing on this material. 

Certain information herein has been obtained from public third-party data sources, outside funds, and investment managers. All data 
presented is current only as of the date shown. Although LNW believes this information to be reliable, no representation or warranty, expressed 
or implied, is made, and no liability is accepted by LNW or any of its officers, agents or affiliates as to the accuracy, completeness or 

correctness of the information herein contained.   

Should a reader have questions regarding the applicability of information presented to her/his individual situation, she/he is encouraged to 
consult with the professional adviser of her/his choosing. A copy of LNW’s current ADV Part 2 & 3 discussing our advisory services, fees, and 
other relevant information is available upon request. LNW recommends individuals visit Investor.gov/CRS for a free and simple search tool to 
research us and our financial professionals. 
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